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YpoBeHb
peanusauyuu
LLeHHOCTU

CTpaTernyeckue
pe3ynbTaTbl 415
noTpebutens
(objectives)

MpnbbINBHOCTL
Kak Lenb
notpeduTens

Mpumepsl

CepBuc - 310
NHCTPYMEHT A5
NOCTVXKEHUS
cTpaTernyeckmx
Llenei 3aKka3yumka

3aKas3uyuk
paccmaTpvBaeT
nprobpeTeHme
YCNYrn Kak
NHBEeCTULINK. DTO
noptdenbHoe
peLleHve

Mpymep MHOroypoBHEBbIX MeTPUK

Kputepum ycnexa u
MeTpUuKu

AoCTrKeHWe cTpar.
Llenen
[NoTpebutensckme
MEeTPUKW (UNC/10 3aKa3oB
nTM.)

[locTxeHme
PNHAHCOBbIX
pe3ynbtaTtoB (ROI, NPV,
IRR ntn.)

CBA3aHHbIe MeToAbl N
NPaKTUKU

OT4yeTbl MO NTOram
ncnonb3oBaHma (PIR),
bV3Hec-aHannTnKa
[lpakTuKa ynpasieHuns
npoekTamMu

OueHka ROI

[1pakTrKa ynpaBneHuna
noptdenem
OTcnexviBaHume
OTHOLLEeHW4, NoBeAeHus,
KY/IbTYPHbIX MU3MEHEHU.
[1pakTrKa ynpaBneHusa opr.
N3MEHEeHNAMY



[MpyMmep MHOroypoBHEBbIX MeTPUK

YpoBeHb Mpvmepsl KpuTtepum ycnexa un CBsi3aHHble MeTOoAbl U
peanunsayuu MeTpPUKH NPaKTUKun
LLEHHOCTU

MunHnMmnsauyma 3aKa3uuk JpdekTBHOE 1 OueHka prckoB. AHanus
PUCKOB KakK LieNb  paccMaTpuBaeT paunoHanbHoe B/INAHNA Ha Br3Hec
notpebutens nprnobpeteHne CHUXeHWe PrCKOB: [1pakTVKa ynpaBneHus
yCcnyru Kak CHMXXeHre BTOPUYHbIX pucKamm
NHCTPYMEHT PUCKOB

CHVXeHUS puckoB  CHUXXEeHMe noTepb Mo
CPaHeHWO C NPOLUbLIMU
nepnogammu




YpoBeHb
peanvisauuu
LLeHHOCTIU

Mprmepsbl

Kputepum ycnexa v
MeTpUuKu

CBsi3aHHbIe
MeToAbl N

[lponsBognTenbH
ocTb LT ycnyrin
(none3HoCTb U
rapaHTus)

[Mpown3BoauTENbH
OCTb NoTpebuTens
(opraHmnsaumnmn)

3aKasumky Heobxoarma

yc/yra B COOTBETCTBUU
C noTpebHoCTAMM.
Ans «<KOPOHOUHbIX»
peLueHns MoxeT
coBrnagaTthb C

npeablAyLyM .

3aKa3unky
paccmatpuBaeT UT
ycnyry, Kak
obecneymBaroLLnI
dakTop CBOEro
paboyero npouecca.
Hanpumep, paboTa
KaccCbl NV aHaNn3
KpeauTHOro CKOpUHra

CooTBeTCTBYE YPOBHA
yCnyru uenesbim
nokasartensam

bonee 3pPekTUBHLIN U
AeLleBbl pabouni
npoLecc, TpebyroLmi
MeHbLLIe pecypcoB.
Bpemsa ncrnonHeHus
3a/a4 COTPYAHUKAMU
CpegHuin ob6bem
ouepean

NPaKTUKN

CooTBeTcTBME SLA
[pakTnKa
ynpassieHusd
YPOBHEM YCNYri

MOHWNTOPUHI
br3Hec
TpaH3aKkuui,
PaboThI
nosib3oBaTenemn,
OLeHKa 3pesioCTu.
[1pakTrKa
yrpaB/ieHNs
MOLLHOCTAMU U
NPON3BOANTE/IBHO
CTbHO




YpoBeHb
peanvisauuu
LLeHHOCTIU

[lpon3BoanTENBHOC
Tb pecypcoB
(ncnonHeHWe 3a4a4)

[Tpon3BoanTENBHOC
e UT
pecypca/npoayKkta

Mpvmepbl

PaboTa cepBuC geck
ObecneveHue
N3MEHEeHNI
AAMUHUCTPUPOBaHMe

b/

3aKkasumnky TpebyeTcs
T pecypc nnm goctyn
NN CTaHAAPTHbLIN
cepBuc (3. NouTa,
HTepHeT, neyaTb
NTM.)

MMpyMmep MHOroypoBHEBbIX MeTPUK

Kputepuum ycnexa u
MeTpUuKku

Bpema ncnonHeHms
(OTKINKa,
paspeLueHus,
BbINO/IHEHNA 3a4a4U)

[OoCTYyNHOCTb U
NpoV3BOANTE/IBHOCT
b, HaNpumenp,
MTRS, MTBF,
KONN4YecTBOo
TpaH3aKkuMi 3a
nepuoz,

CBsi3aHHbIe
MeToAbl N
NpPaKTUKun

OTcnexviBaHume
3a/lay N TUKeTOB
[pakTrKa cepBuC
AecK

MoHuTopuHr AT
NHPPACTPYKTYpPbI
[pakTuKa
yrpaBneHus
MOLLHOCTAMU U
NpoV3BOANTE/IBHOCT
bHO




O6bwue pekoMmeHaaLNN

ObLee KOANYeCcTBO MHANKATOPOB AOJIXKHO ObIThb
HEBEANKO

BoicTpanBaunTe ynpaBaeHne Ha OCHOBE AaHHbIX,

3HaHWM 1 NAPTHEPCTBA

eTpI/IKI/I KayvectBa | 1Q MOTYT NCMNOJIb30BATbCA ANA
COBEPLLUEHCTBOBAHUA MOJIb30BATE/IbCKOTO OrlbITa

"VHeSHuﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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MeTtpukun npoueccos n VSM

¥ Jluanpyrowme — aHanM3MpyHoT ByayLLYH NPOU3BOAUTENBHOCTb
» OTcTarowme — aHaIM3NPYHOT MPON3BOANTENBHOCTD B MPOLLIOM

» MeTpukin npouecca 3aBUCAT OT YPOBHSA 3peNOCTH

Influence future Analyse past
performance performance

Leading Lagging

"VHESHHFI ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
neuumaimcT.ru www.specialist.ru 8
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MeTpukun NpoAyKTOB U YCAYr

[lonesHocT
i [apaHTUA OnbIT

Warranty

o

O

Utility Experience

Crziwanner

www.specialist.ru
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MeTpukun ana napTHepoB U NOAPAAUNKOB

Llean no SLA

CooTtBeTcTBUE NPMMEHNMbIM
pPeErynaTopHbiM HOpMam

CooTBeTCTBME YCI0BUAM COrNaLlleHums
(XLA

Cou,man bHaA OTBETCTBEHHOCTb

YBEpPeHHOCTb B YCTOMYMBOCTU
noapsaavnka/naptHepa

MBKOCTb MO OTHOLLUEHUIO
N3MEHSIOLLMMCSA YCIOBUSAM U
TpeboBaHNAM

"quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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MOHUTOPUHT coLceTen

[lByHanpaBAeHHbIN — NHTEPAKTUBHOE B3aUMOAENCTBME

[MpnBSA3aHHbIM KO BPEMEHU — BO BPEMS BbIMOJHEHMS CEPBUCHbIX
NEeNCTBUN

OxBaT KOMMYHWKaLNIA — NO3BOASET PacLUMPUTb MOTEHLMANbHYHO
ayAnNTOpUIO

DPPEKTUBHOCTb 3aTpaT

Scope of Cost

Bi-directionality Communication Effectiveness

"quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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Mpumep.
CepBuc oHN1auH 06yueHuns. busHec-
MEeTPUKN

» - PocT 0bopoTa, He meHee Yem Ha 10% exkerogHo

w

- PocT npubbinn, He meHee, yem Ha 15% exkerogHo

w

- PocT ponun pbiHKa (cornacHo naaHy cTpaTerM4eckoro pa3BmTuA)

w

- PocT KonnuyectBa 0by4YeHHbIX, HE MeHee, Yem Ha 15% exeroaHo

v

- Poct BTOPUYHOTO NOTOKAa K/IMEHTOB, HE MEHEE, HEM HA 25%

v

- PocT oM KAMEHTOB B pernMoHax (AocTnyb ypoBHs B 15% B TeueHue 3 ner)

» - [oBbllleHNE NHAEKCA YA0BNETBOPEHHOCTU (COrNMAcCHO BHYTPEHHUM METPUKaAM)

w

- DopmunpoBaHne nmmaxKa LleHTpa Kak HOBAaTOPCKOM KOMMaHUKU — INAEpPa PbIHKa.

'.quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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NHaekc BOCTOpPXXeHHOro KJiueHTa
(NPS)

0 - very 10 - extremely
unlikely likely
L A AN l
2 N ~
Detractors Passives Promoters

» MopekomMeHayeTe nn Bbl NpoAyKT Apyry?
» 0 — HMKoraa
» 9-10 — obg3aTenbHO

"VHeSHuﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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NHpekc ycnanum sakasumka
Customer Effect Score (CES)

¥ Vlcnonb3yeTcs, Kak PeuTUHT OTBETa Ha BOMPOC: «CKObKO YCUANN NYHO Bbl
3aTpaTUIM Ha MOAAEPXKKY BaLLero 3anpoca?»

» OTpaxkaeT HeNMpPOU3BOACTBEHHbIE TPYAO3aTpaThl 3aKa3umka/Nnoib30BaTeNsa B
CyObEKTUBHOM BUAE

'.quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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KnroueBble METPUKN FHOHUT-3KOHOMMUKMHU

Y

'.quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
HeL{WaRIACT

User acquisition (UA) - Yicno nprBaeveHHbIx Nosb3oBaTesnen. Noka3biBaeT, CKObKO MoJib30BaTeNEN Mbl
03HAKOMMM C HALIMM NPOAYKTOM MOCPEeACTBOM MapKETUHTa.

Conversion to first purchase (C1) - KoaddumumneHT KOHBEpPCUM 13 NONb30OBATENS B KAMEHTA, MepBas MOKYyMNKa Kak
pa3 oTAenseT NPOCTOro Noib30BaTeNsA, OT NOJ/b30BaTeA, KOTOPbIA COBEPLUNA CBOKD NMEPBYHO MOKYMKY U CTas
KJANEHTOM.

Average Price (AvP) - CpeaHuin yeK — CyMMa, KOTOPYHO 3anaatua Hall KJAWEHT OnlaynBas Halm ToBapbl UK
YCAyTU.

Cost of Good Sold (COGS) - CebecToMMOCTb NPOAa>KM, MOKa3blBaET HALLW 3aTpaTbl, KOTOPbIE Mbl HECEM Ha
KaXA0u npogaxke. BaxkHO oTaensTb NoCToAHHbIe pacxoabl (20 20%), KOTOpble Mbl HECEM HE3ABMCMMO OT TOrO eCTb
Yy Hac NPOAa>xKn AU HeT, OT 0653aTeNbHbIX PAaCXOA0B, KOTOPbIE Mbl HECEM MMEHHO Ha KaXXA0oW npojaxe.

First sale COGS (1sCOGS) - [lononHuTeNbHble PAaCXOAbl, KOTOPbIE Mbl HECEM Ha CaMyto MEPBYHO NPOAAXY. 3TO
AornonHuntensbHble pacxoabl K COGS.

Average Revenue per Customer (ARPC) - CpeaHuni JOXOZ Ha OAHOTO KAMEeHTa. BaxkHas BennumHa 1A OLEeHKM
3bdekTMBHOCTM Br3Heca, cpaBHMBas ee ¢ CAC, MOXHO NONY4YUTb OLEHKY BO3BpaTa MapKETUHIOBbIX MHBECTULMN.

Average Revenue per User (ARPU) - CpegHnin goxog Ha ogHOro noab3oBartensd. Beluncnserca no popmyne ARPU
= ARPC x C1. BaxxHas Benn4mHa ans oueHkm 3dpbekTmBHOCTN brsHeca, cpaBHuBas ee ¢ CPA, MOXHO NOAy4YunTb
OLLEeHKY BO3Bp

Contribution Margin (CM) - Map>xuHasbHasa npnbbi/Ib Ha HalleM NOTOKe Noab3oBaTesnen. [loka3biBaeT, Ha
CKOJIbKO XOPOLLO Mbl MPOAAEM Hall TOBap WAU YCAyTYy.

Revenue - O60poT OoT Nnpoaakm ToBapoB unm ycayr. Boluncnaetca no ¢opmyne Revenue = B x AvP x APC

Gross Profit Margin (GPM) - BennuvHa xapaktepusytroLLas Ao pacxosoB Ha npogaxy (COGS) B obwem
obopore.
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KomaHAaHble

MEeTPUKU
-
KputnuHbie MHUNAEHTDI 20 99%
NHunaeHTbl cpeaHero BANAHUA 15 97%
Manbie MHUNAEHTDI 5 85%
3anpocbl Ha 06cnyxnBaHue 5 80%
Adona vHUNAEHTOB M 3anNpPoOCoB, aCCOLMMNPOBaAHHbIX C 5 80%

HOBOW W/ CyLL,ECTBYIOLWWEN cTaTbel B 6a3e 3HaHMI

[dona ycnewHbIX UsMeHeHuUA 15 90%

PeweHune 3aABKMU C nepBoro obpawieHns 5 90%

'.quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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NMpumepsbl Metpuk TpeboBanum (T3):

O/INYEeCTBO
Konnuectso OLIJI/I6OK, KonnyectBo ownbok B BblIABJIEHHbIX

BbIAB/JIEHHbIX NP TpeboBaHMAX Ha HeCOOTBETCTBUN
NPOeKTUPOBaHUM kaxable 10 (100) BU TpeboBaHMAM

"quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
HeL{WaRIACT



http://www.specialist.ru/

MeTpuku npouecca

[lons nonb3oBatenen/noTpedbutenen [lons nonb3oBatenen/notpeburenen,

NpPaBUAbHO NOHABLUMX TpeboBaHMS NONOXMNTENbHO OLEHMBLLMX
(npoueHT TpeboBanmin 70-80%) TpeboBaHuMA

"quSHblﬁ ueHTp Nnpy MITY vMm. H.9. baymMmaHa ...
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AvnHamuka komaHaHoro onbita (eNPS)

034aTb BPEMEHHYHO WKaJly 3HAYUMbIX COObITUN B

Co3zaTb «3MOLMOHANbHYHO» BPEMEHHYHO LUKaNy

SPRNT | SPRNT 2 SPRINT 3 SPRENT & SPNT 5 SPNT L

"V e6HbIA ueHTp Npyu MICTY M. H.9. MaHa
L|,I/Ial'l “C www.specialist.ru 19
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Cnacubo

3a BHUMaHwue!
BalLuwy Bonpockl...

dinzis@specialist.ru @

consult@Dintsis.org
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