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O npenopgaBaTtene

AnHuunc JaHun OpbeBUNY

©@ 06wwii onbIT B UT otpacan 30 net

©® VYnpasneHve npoektamu, NnporpaMmamu 1 noptoensmm ~20 net
3Haunmble KnneHTbl: CypryTHedTeras, XoymKpeaunt, ALLAH, AnbdabaHk,
CnmeHc-Hokma tenekom, Mencmnko CHI, OKTEJ1, MACHULUKNIA pag,

©® OnbIT BEIBOAA Ha PbIHOK AT MpoAyKTOB (MeXAyHapOAHbIA 1 POCCUIACKII) B
KOMMNaHWK, KoTopasa HayvrHana kak VT ctapTan;

©® MenTop cTapranos

© /[lokTop TeXH. HayK MO CUCTEMHOMY aHann3y NHGOPMALIMOHHBIX CUCTEM
MpodeccmoHanbHble ceptTudrkaymin:
PfMP, PgMP, PMP, DevOps Product Owner,
ITIL Managing Professional, Strategic Leader, Expert

©® DASA DevOps 1 ScrumStudy Product Owner, Accredited PO trainer
ScrumStudy Agile Master




OueHka 3aTpaT

[1OCTOAHHbIE 3aTpaThl [lepemMeHHble 3aTpaThbl

* ApeHaa * [lepcoHan
» [lnueH3nm Ha 1O * [logaepxka
Pa3paboTky * Jlornctmka
* Hanoru » PMHAHCOBbLIE
TpaH3akunm

« Hanorum




LleHOBad Nno/INTUKa

BHYTpeHHN NpoayKT BHeLWHWI NnpoayKT

* [TocToAHHbIE 3aTpaThl * PeroHanbHbIe OTINYUNS
* [lepemMeHHbIe n3aepxKn * LleHbl no cermeHTaM pbiHKa

* KOMMUCCMOHHAsA NONNTUKA
MarasmHOB MPUIOXEHNI U
NnapTHepPoOB

* 3aBUCMMOCTb LieHbl OT 06 bEMOB

* Hannuwme becnnatHoW Bepcum
NpoAyKTa




3P PeKTUBHOCTb BHYTPEHHero npoAykKTa

IdpperTHEHOCTL

LleHHocTe
ANA 3aMHTepecoBaHHbIX
nuy

aKTHES CHwxenue 3aTpar Yeenu4yeHue npubbinn CHwxeHme pucka
| [ | [ I | |
MoBbiLeHKE
Hcnons3osaHme CmAryetmne YeoBepleH-
Te::;':ghl‘:::::“ CHEHME '&"IEHH HEHHE MoBLiweHke ONTHMMIALMA HOBbDX ———— CTBOBAHKE
{oBopoTHBIR sarTpar n BEMOB ﬂqﬁm"ﬂ"m“ e aﬂi‘;;’ " Gn3Hec- KOPNOPATHEHOMD | | MNAHMPOEAHWA
KanWTan) PoAax PoRax P A mofenen pHCKa H aHanusa
YMEHLIEHKE YBEMHYEHHE ABTOMAaTHIAUMA  YBEenHueHwe YMEHBILEHHE WcnonbaosaHwe  YcoBepwed-  MMosblweHwe
BREMEHH OT ofbemoB paboT, CO3QaHMA BpeMEHH Npogak  CEMOOK 38 CHET HOBLIX MPOrPaMM  CTBOBaHHE 3 hEeKTHBHOCTH
othopMnEHHA CAMOCTOATENGHO  MPEONOWEHWA  MYyTEM COKpaleHWA ShPEKTHEHOR YNPABNEHWA  onpegeneHHA
3aKasa oo BRINONHAEMBIX BPEMEHN NoONepHKKH McnonbsoBakwe  BHYTDEHHWM  LieH M NPOrPaMM
Nony4YeHHA NapTHEPaAMH ONEPaLWOHHOM NPWHATHA LENEBOM KOHTpOnem
OnnaTh W 3AKAIYMKEIMMN obpaboTEK PELWEHHH pPEENAMEBI
bonee DbicTpoe  ABTOMAaTH3aUMA MoBbiweHne YMeHbWEHHE
BHE[pEHHE obpaboTim apheKTHBHOCTH KOMMEHCA-
HOBbX NOTOBOPOE PELIEHHA LMOHHBIX
NporpaMm W 33KA308 Gnarogapa BLINNAT
poctyny
ABTOMATH3ALMA K WHopmaymm
yueTa O NpPegbIaYILHX
AEACTBHAX
3AKATYMKE
Bnuanwe 3a rog
@un.ropx $13.5mne §20,0 mnn $ 5.5 mnH Mognesut yTovHenne  $0 £ 50,0 mnH £0 £0
dun.ropy $21dmnu 5 40,0 mnu % 20,8 mnu Mogneswut yToudenns 5 50,0 mnu £193,2 mnu 50 £0
®un.ropz $225mne 5 40,0 mnn £ 30,0 mnH Mognesut yTovHenne  $ 50,0 mnn £ 200,8 mnn £0 £0




Mprmep. Kak nocunTaTb 3IKOHOMMIO

Pac4eT SKOHOMMM NPH PEANHIALMH JANPOCA HA HIMEHEHHE

N2 1 Ha3saHMe 3aNpoCa Ha MIMEHEHHE

BosneveKHbie NogpasgeneHna

NepeyncnuTe NOAPa3AENEHHA

Texywmii npouecc Mocne sHeapexna

Konwyecrso onepaumi (3a nepuoa) 30 30

MNepeoguyHoCTe B rog

(mecay - 12 / weapran -4 [rog- 1) 4 4

TpyaosaTpaTel No Kamaomy nogpazgaenexuio 1°

4ac/onepauma, YNECTD BCEX BOBNEUEHNBIX NONLICSATENEH 1!5 0_,25

TpyaosatpaTel No KaMagoMy nogpasgenenmo 2°

“BC/ONEDALMA, YECTD BCEX BOBNEwEHMEIX NONBICEATENEH 2 0,5

TpyacsaTpaTtel NO KaMAaoMy nogpazgenermo 3°

43 /ONEPALMA, YHECTD BCEX BOBAEEHMBIK NOABICEITENER 0,5 0

Craska /4 25| 25|

TPYAOIaTPaThI Ha MCNPaABARHWE BOIMOMHDIX owmnbok 1*

“3C/ONEDIUMA, YECTD BCEX BOBNESEHMBIX NOABICBITENEH 1,25 0

TPYAOIaATPaATHI HA MCNPABAEHHE BOIMOMMBIX Owubok 2*

I-I{fgt‘r!"}uﬁ. YNECTD BCEX BOBNESEHKMBIN NOMBICEITENEN 11 0,5

Teya aTbl Ha MCNpaBAeHKe BOIMOMMHDBIX ownbox 3*

wac/on R, YECTD BCEX BOBNESEHMBIX NOABIOSATENEH 35 0
_Wrorossie TpyaosaTparel 12394 22501

IKOHOMMA 101441

*Tpyao3atpartel HYKHO YKAILIBATE B YMCNOBLIX IHANEHHAX C OKPYTAeHuem ao 15 mumyT (0,25 vaca).




CTpaTerus Bbixoga Ha PbIHOK
GTM - Go-To-Market Strategy

KaHanbl: OTKyza Bbl bygete 6paTb KNNEHTOB 1 eMKOCTb 3TUX KaHaNoB

Llmkn npogaxk: CKO/IbKO BpeMeHV NPOXOAMT OT NePBOro KOHTakTa A0 NnepBou
npoAaxun? A 1o BTopou?

MacwwTtabrpyemocTb: 3a cHeT Yero 6yget NPoNCXoAnTb MacLLTabrpoBaHms,
KakoW pblyar 6yaeT ncnosb3oBaH (Hanpumep, ceteBoun 3pdekT). OnmwinTe
npouecc MacTabnpoBaHA U BalLlW KOHKPETHbIe Wwaruv, Kotopble
cobrpaeTech NPeANPUHATL UNU NPeanPpUHUMATL yXe.

Pacxogbl Ha KnneHTa: CpeaHsAst CTOMMOCTb MPUBEYEHNS, CKONbKO AeHer
YXOANT Ha yAep>KaHMe K/IMEHTA U MOCTPOEHE MOBTOPHbIX MPOoAax?

KnioueBble napTHepcTBa: Kakve 1 Kak napTHepbl MOMOraroT NpuBAeKaTb
K/IMeHTOB, Ha Kakue rnokasaTesiv 3TO BINAET.

MapKETMHFOBbIEPaCXOAbII exXeMecd4uHble PaCXobl Ha MaPKETUNHT ceiiyac v
nocsie mnaeectmymnin




MarCom - 3aTpaTbl HA MapKeTUHr

@ OnpepennTtb KaHanbl NPOABUXEHUA U UX A0/
@ OnpesennTsb 3aTpaThl Ha KaX/blil KaHaN U NEPUOL ero UCrob30BaH s
@ OnpeaennTb A0NO KANEHTOB, MPUHOCUMbBIX KaX/AbIM KaHa10M

Web,
CneunasnbHbIN

NHPNI0IH-

KOHTEHT cepel

KaHanbl

MapTHepbl




CTpykTypa Mapkom 6roakeTa

Tun 3aTpaT

OueHka
KosinyecrtBa

[lapTHepckne
KaHanbl

Meponpuatusa OueHka
6rop>keTa Ha 1
rop,

NHdntoeHcepsl XXX

GooglePlay yyy

Kpocc-npogaxun vepes ZZZ

napTHepckue

MHTepHET-MaFa3I/IHbI

K/INeHTOB
100000

500000
50000




NCTOUHMKN MOHETU3aUMM NpoayKTa

BHewHNe:

» MarasunHbl MPUNOXeHWIA « CHUXEeHMe nsgepxek
(Appstore, GooglePlay, ¢ YBeAnyeHme
RuStore) NPOV3BOANTE/IBHOCTU
* Peknama « HematepuanbHble (untangible)
* NpsAmble NpoAaxu * YayulueHne nmMmaxa
* [MapTHepsI KOMMaHuu

* [loBblLLEeHMEe MOopann B
Konnektme (eNPS)
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KnroyeBbleé NOHATUA HHUT-3KOHOMUKW

© User acquisition (UA) - Yicio npuBieyeHHbIX Nosib3oBateseli. MokasbiBaeT, CKOJIbKO Mo/ib30BaTeneii Mol
03HAKOMUAW C HALWMM MPOAYKTOM NOCPEeACTBOM MapKeTUHTra.

@ Conversion to first purchase (C1) - KoadpdurLMEHT KOHBEPCUW 13 MONb30BaTENS B KIVNEHTA, NepBas
NoKyrMKa Kak pas oTAenseT NpoCToro rnoJjib30BaTens, OT MoJib30BaTeNs, KOTOPbIA COBEPLUN/ CBOKO NepByH
MNOKYMKY 1 CTan KINEHTOM.

©® Buyer (B) - KnneHTt, B=UA x C1

© Average Price (AvP) - CpegHMiA UeK — Cymma, KOTOPYHO 3ariaTil Halll KAWEHT OMlayliBas Hallu ToBapbl
NNW YCIyru.

@ Cost of Good Sold (COGS) - Ce6eCcTOMMOCTb MPOAAXMW, MOKa3bIBaeT HaLLW 3aTPaThl, KOTOPbIE Mbl HECEM Ha
KaXAoM npogaxe. BaXxHO oTAenATb NOCTOAHHbIe pacxobl (40 20%), KOTOpble Mbl HECEM HE3aBUCYMO OT
TOrO eCTb Yy HaC MPOAAXN NN HET, OT 0693aTeNIbHbIX PAaCX0A0B, KOTOPbIe Mbl HECeM VMEHHO Ha KaX Ao
npozaxe.

@ First sale COGS (1sCOGS) - /lonoNHUTENbHbIE PACcX0/bl, KOTOPbIE Mbl HECEM Ha CaMyto MepBYHO NMPOAAXY.
3TO AONoOJIHUTEe IbHbIe pacxoabl K COGS.

©® Average Payment Count (APC) - CpesiHee YMC/IO NiaTexeit coBepLLIaeMoe 04HNM KNEHTOM 3a
BbIOPaHHbIN NEePUOA.

@ Average Revenue per Customer (ARPC) - CpesHWIA 0X0/, Ha OAHOrO K/IMeHTa. PaccumTbiBaeTcs no
dopmyne ARPC = (AvP — COGS) x APC — 1sCOGS. BaxHas BennumHa 415 oLeHKN 3peKTMBHOCTU
6u3Heca, cpaBHMBas ee ¢ CAC, MOXHO MOJIyYnNTb OLLEeHKY BO3BpaTa MapKeTUHIOBbIX MHBECTUL.

@ Average Revenue per User (ARPU) - CpeaHuii 40X04 Ha OAHOro Mosib30BaTenNst. Bblumciaercs no
dopmyne ARPU = ARPC x C1. BaxHas BennumHa 415 oueHKn 3pdeKTMBHOCTM b3HEeCa, CpaBHMBAs ee C
I CPA, MOXHO MOlyYnTb OLLeHKY BO3BPaTa MapkKeTUHIOBbIX MHBECTULNN. 11




KnroyeBble NOHATUA OHUT-3KOHOMUKW

® Customer Acquisition Cost (CAC) - CTOMMOCTb NPUBAEUEHMS KNVNEHTA. YUUTLIBAET BCE 3aTPaThl, KOTOPbIE
Mbl MOHEC/IN Ha NOJIyYeHWE KIIMEHTA, HanpuMep, Mbl Ae/INTe BeCb Ball MapKeTUHIOBbI BI04XET Ha BCeX
MOJIyYE€HHbIX K/IVIEHTOB.

©® Cost per Acquisition (CPA) - CTonMOCTb NpUB/AeUYEHNs O4HOr0 Nob30BaTeNsa. PaccunTbiBaeTcsa nyTem
AeNeHnst Bcero MapkeTMHIroBoro 6ro)eTa Ha BCexX Nosib3oBaTenel.

@ Acquisition Cost (AC) - MapKeTUHroBbI 6104KeT, BCe 3aTpaThl Ha MPMB/eUYeHe NOToKa No/ib30BaTe e,

©® Contribution Margin (CM) - Map>XKuHanbHas Npu6bI/Ib Ha HalLEM NOTOKe Nob3oBaTeseit. MokasbiBaer,
Ha CKOJIbKO XOPOLLO Mbl MPOAAeM Hall TOBap WKW yCayry.

Bbluncnsaetcs no popmyne CM = UA x (ARPU — CPA) = UA x (ARPC x C1 — CPA)

© Revenue - O60poT OT NPOAAXKM TOBAPOB MM YCYT. BbiuncnseTca no dopmyne Revenue = B x AvP x
APC

® Return on Marketing Investment (ROMI) - Bo3BpaT MapKeTUHIroBbIX MHBECTULMIA, NOKa3biBaeT
HaCKONbKO 3G PeKTVUBHO Mbl OTPaboTanm CBOM MapKeTUHIOBbIN 6roaXeT. Beiuncngetca no popmyne ROMI
=CM /AC

@ Gross Profit Margin (GPM) - BeniuviHa xapakTepusyHoLLas A0/ pacxoAoB Ha npogaxy (COGS) B 0bLiem
oboporTe. PaccunTtbiBaeTcd no popmyne GPM = CM / Revenue

12




N

[lporHo3 BHeLWWHUX A0X0A0B

BbipyuKa OT peanusauunu
Moanwucka Ha NpuoXKeHue
MnaTHblE ycnyrun

Bcero

2018
158 000,00
168 000,00
326 000,00

@ ny6uHa oueHkuM: 2-4 roga

@ TouHoCTb OUEeHKN:

@ +/-25-30% Ha nepBbIli rog

@ +/-50% Ha nocneaytoLLme rojbi

2019
205 400,00
218 400,00
423 800,00

600 000,00
500 000,00
400 000,00
300 000,00
200 000,00
100 000,00

0,00

2020
246 480,00
262 080,00
508 560,00

2021
271 128,00
288 288,00
559 416,00

HpOFHO3 npodaxX rno rodam

2018 2019

H [104ANWCKa Ha NPUAOXeHWe

2020

2021

MAaTHble yCayT

Bcero
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[MporHo3 Pacxopabi/goxoAabl (P&L)

KomaHga npojaykTa
AAMUNHUCTPATVBHbIE Pacxojbl
MapKeTuHr 1 NpPoABUXEHME
NoaroToBka MaTepmanos
3aTpatbl Ha annapaTHyl YacTb
Hanoru

Mnatexu B MapkeTnieinc
OTuncneHmnsa napTHepam/HBeCTopam

3aTpaTbl Bcero
Bbipyuyka, Bcero
Yucrasa npnbbinb

2018
627
62
81500
300
11200
24747
60

33

120 547
326 000
205 453

2019
680

68
105950
800
13440
32250
176

43

155 426
423 800
268 374

2020Bcero
650
65
127140
1000
15456
38657
330
52

185370
508 560
323190

1957
195
314590
2100

95654
566
128

461 343
1258 360
797 017

14



Cnacubo

3a BHUMaHwue!
BalLuwy Bonpockl...

@ consult@dintsis.org

@ www.ddintsis.com

@ https://t.me/pmtips



mailto:consult@dintsis.org
http://www.ddintsis.com/
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